
 

 

 
 

Train-the-Trainer Outline and Overview 
 
Overview  
 
SAGE Business Cases brings business to life, inspiring students and entrepreneurs to develop their own best 
practices and prepare for professional success. The collection is designed to engage researchers in applying 
core concepts to practice through the use of real-life examples from the global business environment. Students 
and faculty have unlimited access to the entire collection of cases, which is accessible campus-wide through 
the SAGE Knowledge platform, providing easy discovery for use in courses and research.  
 
The collection has: 
 

• An in-house Editorial team dedicated to content development 
• An Editorial Advisory Board overseeing the whole collection 
• A team of external peer-reviewers evaluating each case and ensuring “teachability” and classroom 

viability of cases 
 
Teaching Notes 
 
Over 65% of cases include instructor-only teaching notes with suggested teaching strategies, target audience, 
and possible responses to discussion questions that can help facilitate classroom discussion. A librarian-led 
process for acquiring teaching notes access allows librarians to vet the profiles requesting this access, as 
having locked teaching notes is vitally important.  
 
Platform Demo Highlights  
 
End-User Profile  
 
A profile allows users to create their own reading lists and share them with other researchers, and enables 
them to save searches that have returned particularly great results. 
 
To create a profile, click “Profile” at the top right-hand corner of the page, then click the “Create Profile” button. 
Enter the information requested and choose a password, and your profile will be created.  
 

• Create and share Reading Lists 
o A user who has set up a SAGE Knowledge profile has the ability to create reading lists and add 

content to them. This can be done from the search results page or any content page. For 
example, a user may want to create a reading list of cases focused on entrepreneurship. She 
can then share this content with others or simply use the list to track her own research on a 
particular topic. 

• Save searches 
o To save a search simply click the save button shown towards the top right of any search results 

page, give your search a name, and click save. To access and run your saved searches again 

http://sk.sagepub.com/uploads/files/SBC%20Teaching%20Notes%20Instructions.pdf
http://sk.sagepub.com/uploads/files/SBC%20Teaching%20Notes%20Instructions.pdf
http://sk.sagepub.com/profile/sharedlist/49940


 
in the future, simply log in to your profile, click on your name in the top right-hand corner of the 
page, click “My Searches.” 
 

Sample Searches to use in Training 
 
Note: Start by logging into your end-user profile 
 
Browse by Subject  
 

1. From the SAGE Business Cases homepage, click Marketing in the Browse by Subject box.  
2. Select Brand Management & Strategy from the list of subtopics that loads to demonstrate how the 

platform allows users to drill down into a particular topic.  
3. When the results load, use the limiters on the right side of the page to refine results. For example: 

a. Check the Teaching Notes box to limit to only cases that include teaching notes.  
b. Use the slide bar to limit results to those published from 2017 to present to demonstrate 

currency of content.  
4. Select case: Beyoncé: Say My (Brand) Name 
5. Click the Download PDF link to demonstrate the ability to read offline or share a printer/reader-friendly 

version of the case. 
6. Click the Teaching Notes tab to demonstrate content and scope of teaching notes and explain how 

access is granted (see linked document under Overview). 
7. Click the Add to My List icon      , create a new list titled Brand Management, and add the case to the 

list. 
 

Browse by Content Partner  
 
With nearly 2,000 cases from an esteemed group of content partners, SAGE Business Cases provides 
researchers with access to global perspectives and vetted expertise in areas ranging from sports management 
to public policy. 
 

1. From the SAGE Business Cases homepage, click the Browse by Content Partner and select Human 
Kinetics, Inc. 

2. Scroll through the list of results and point out the case: Aspirations Through Association: Using 
Athletics to Enhance Institutional Prestige 

3. Use the Add to My List link in the results list to add the case to your Brand Management list. 
 
Browse by SAGE Originals Case Series  
 

1. Scroll down the SAGE Business Cases homepage until you see the Explore box. 
2. Click the SAGE Originals & Series Cases link. 
3. Click the Global Marketing icon to learn more about the case collection.  
4. Click View Global Marketing Cases to access the collection.  
5. Select case: BELLO Expanding to the International Market: The Search for the Right Business 

Model for Handcrafted Shoes 
6. Add the case to your Brand Management list.  

 
My List 
 
At the end of your platform overview/demo, click the My Profile link at the top of the page and select My Lists. 
Point out the list you created during the demo and the tools available, including the ability to export citations in 
bulk and email the list to yourself or to someone else to share or review content.  
 
 
 
 

https://sk.sagepub.com/cases/beyonce-say-my-brand-name?fromsearch=true
https://sk.sagepub.com/cases/aspirations-association-athletics-enhance-institutional-prestige?fromsearch=true
https://sk.sagepub.com/cases/aspirations-association-athletics-enhance-institutional-prestige?fromsearch=true
https://sk.sagepub.com/business-cases-originals-series
http://sk.sagepub.com/cases/bello-expanding-international-market-business-model-handcrafted-shoes?fromsearch=true
http://sk.sagepub.com/cases/bello-expanding-international-market-business-model-handcrafted-shoes?fromsearch=true


 
Content Partners 
 
Content partners include some of the world’s most prestigious institutions and associations, providing 
researchers with vetted expertise and perspectives in areas ranging from sports management, public policy, 
human resources, diplomacy, accounting, hospitality and tourism, and more. Content partners allow SAGE to 
build a comprehensive collection that leverages expertise and covers a wide spectrum of perspectives on both 
core concepts and current and emerging trends in business. 
 
SAGE Originals and Series  
 
SAGE Originals are an elite collection of cases commissioned, developed, and published by SAGE. All come 
with teaching notes, discussion questions, and learning objectives to ensure maximum impact in the 
classroom. From entrepreneurship and public policy, to finance and accounting, the collection spans 
disciplines and includes cases of a variety of lengths and formats.  
 
Additionally, in partnership with leading academics, SAGE has created curated series on topics that have been 
traditionally overlooked or undertreated in business education. Submissions to these series are vetted by a 
series editor in addition to a peer reviewer and SAGE developmental editor. 
About Originals and Originals Series:  
 
 Exclusive to SAGE Business Cases 
 Commissioned, developed, and published by SAGE 
 All feature teaching notes, discussion questions, and learning objectives 
 Span disciplines and include cases of a variety of lengths and formats  
 Cover a diversity of approaches to traditional case format, including innovative solutions, exploring 

when businesses go wrong, small local startups, private companies and more 
 Focus on current and emerging trends and shifts in business education 
 Double-blind peer reviewed  

 
Express Cases 
 
Express cases are short, news-driven cases that maintain relevance while connecting theory to current affairs 
in business. These cases are published quarterly (40 cases a year, 10 new cases each quarter) and are made 
to use directly in the classroom.  
 
To demonstrate an express case: 
 

1. Click the Click here to browse all cases link on the SAGE Business Cases homepage.  
2. When the results load, check the Express Cases box in the limiter panel on the right side of the page.  
3. Select a case and demonstrate its content and features by clicking the In This Case button.  

 
 
 
 
 
 

http://sk.sagepub.com/business-cases-partners
https://sk.sagepub.com/business-cases-originals-series

